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Williams Scotsman Expands Operations in Mexico through
Acquisition of American Homes International
Demonstrates Company’s Commitment to Expanding International Industry Footprint

Baltimore, Maryland — March 6, 2006 — Williams Scotsman International, Inc. (NASDAQ:
WLSC), a leading provider of modular space solutions, today announces the acquisition of
American Homes International, S.A. de C.V. American Homes is a leading supplier of commercial
mobile and modular buildings in northern and eastern Mexico. The transaction is structured as an
asset purchase, and adds nearly 300 mobile offices and storage units to Williams Scotsman’s
existing fleet.

“Since establishing a footprint in Mexico two years ago, we remain enthusiastic about growing our
Mexican operation into a leadership position in a fragmented market. This latest acquisition
further complements our strategic growth plan in North America, playing a critical role along our
path to international leadership in the modular space industry,” commented Gerry Holthaus,
President and Chief Executive Officer for Williams Scotsman.

As the market for exploration, production, and distribution for the oil and gas industry is expected
to grow, Williams Scotsman’s geographic growth and additional fleet inventory ideally position the
company to service market opportunities and meet the demands of contractors and crude olil
producers. The Mexican oil and gas industry is expected to grow an average of 11 percent during
the next two years alone, according to Pemex, Mexico’s government owned petroleum company.
Williams Scotsman brings customers the benefits of product and service quality honed over 50
years of U.S. market leadership.

Last May, Williams Scotsman joined Cadmara Mexicana de la Industria de la Construccién (CMIC)
as an affinity partner, further demonstrating the company’s commitment and traction in the
Mexican marketplace. Williams Scotsman’s focus on delivering value and time-efficiency to
Mexico’s construction and infrastructure trades, combined with high customer service standards
and broad product offering aligns with and supports the Chamber’s initiatives, providing a trusted
resource to increase productivity among the individual builder members.

About Williams Scotsman International, Inc.

Williams Scotsman International, Inc., headquartered in Baltimore, Maryland, is a leading provider
of mobile and modular space solutions for the Construction, Education, Commercial, Healthcare
and Government markets. The company serves over 25,000 customers, operating a fleet of over
98,000 modular space and storage units that are leased through a network of 86 locations
throughout North America. Williams Scotsman provides delivery, installation, and other services,
and sells new and used mobile office products. Williams Scotsman also manages large modular
building projects from concept to completion. Williams Scotsman is a publicly traded company



(NASDAQ: WLSC) with operations in the United States, Canada, Mexico, and Spain. For
additional information, visit the company’s web site at www.willscot.com, call (410) 931-6066, or
email to Michele.Cunningham@uwillscot.com.

All statements other than statements of historical fact included in this press release are forward-
looking statements and involve expectations, beliefs, plans, intentions or strategies regarding the
future. Although the Company believes that the expectations reflected in these forward-looking
statements are reasonable, it assumes no responsibility for the accuracy and completeness of
these forward-looking statements and gives no assurance that these expectations will prove to
have been correct. Important factors that could cause actual results to differ materially from the
Company’s expectations are disclosed under “Risk Factors” and elsewhere in the Company’s 10-
K, 10-Q and other SEC filings, including, but not limited to, substantial leverage and its ability to
service debt, changing market trends in its industry, general economic and business conditions
including a prolonged or substantial recession, its ability to finance fleet and branch expansion
and to locate and finance acquisitions, its ability to implement its business and growth strategy
and maintain and enhance its competitive strengths, intense industry competition, availability of
key personnel and changes in, or the failure to comply with, government regulations. The
Company assumes no obligation to update any forward-looking statement.
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